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Why Are We Here?

• Give Industry More Details on MAF/TIGER Modernization 

• Engage Industry to Shape our Acquisition:

*  Collect Information from the Commercial Marketplace to 
Assess Capabilities and Technologies

*  Ascertain the Availability of Commercial and Non-
developmental  Items that meet the need

*  Identify Standard Commercial Practices - Performance      
Based Goals, Partnering, Metrics and Incentive 
Approaches, Cost Sharing Arrangements
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What’s Next?

• Short Term:
*  Continue Interaction with Industry
*  Meet with Industry Program and Operational Staff
*  Analyze Lessons Learned
*  Determine Acquisition Strategy

• Long Term:
*  Develop Performance Based Requirements
*  Issue RFP or RFPs   


